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Executive Summary

August 2026 was a month of selective momentum in digital health. The headline pattern remained consistent with
the rest of the year: capital flowed to companies with a clear operational, infrastructure or commercialization angle
rather than broad consumer-health hype alone. The month's most visible themes were Al for clinical development,
healthcare data infrastructure, device-based care workflow automation, specialty-care navigation and patient-
monitoring platforms. On the regulatory side, patient monitoring and software-enabled consumer health remained
active, while commercialization stories increasingly centered on how companies are embedding into provider
workflows and turning regulatory clearance into actual adoption.

For EU- and US-facing digital health companies, August reinforced three messages. First, healthcare infrastructure
and agentic workflows continue to attract funding even in a more selective environment. Second, M&A remains a
highly practical route to scale and product expansion, especially in specialty care and musculoskeletal health. Third,
in urology, the highest-signal developments remain concentrated in Al-enabled diagnostics and imaging workflows,
especially in prostate cancer.

1. Funding and Investment Activity

August did not produce a single dominant mega-round on the scale of July's Neko Health financing, but it did
deliver a strong cluster of mid-sized rounds that together say a lot about where investor conviction currently sits.

e Faro Al — $37.3M Series B — Raised Series B financing to expand Al agents and infrastructure for
clinical development. Merck Global Health Innovation Fund and S32 co-led the round, with participation
from General Catalyst, Northpond Ventures, Polaris Partners, PTX Capital and Zetta. The company is
deploying agentic Al across clinical development operations from first-in-human studies through regulatory
approval.

e Metriport — $26M Series A — Raised Series A funding to expand open-source healthcare data
infrastructure. The company counts Amazon One Medical, Sollis Health and Color Health among its
customers. The round underlines the continued importance of data interoperability and infrastructure as a
base layer for Al-enabled care.

e Hike Medical — $22.5M — Raised seed and Series A funding to expand a platform for automating
device-based care. Its Al agents process referrals and insurance approvals, while the clinical workflow
supports documentation, scanning and ordering through a unified pathway.

e OmicsBank — $2.25M — Raised seed funding to support expansion of its clinical data infrastructure
network across health systems, pharma, biotech, CROs and Al developers, with particular emphasis on
Asia and the Middle East alongside U.S. expansion.

Taken together, these financings point to a market that is currently rewarding infrastructure, workflow automation
and tools that reduce fragmentation across care delivery, clinical research and data exchange. That remains highly
relevant for both startups and scale-ups trying to position themselves as durable partners rather than single-feature
products.

2. M&A and Strategic Consolidation

August continued the strategic consolidation trend seen throughout 2026, especially in specialty navigation and
musculoskeletal care.



e Switchboard Health acquires Livara Health — Acquired virtual musculoskeletal care provider Livara
Health and simultaneously closed an oversubscribed equity round of more than $5 million. The transaction
moves Switchboard beyond specialty-care navigation into direct care delivery, embedding virtual MSK
programs into referral management and care-navigation workflows for health plans, providers and
employers.

This deal is noteworthy because it reflects a broader 2026 pattern: companies are no longer just buying technology,
they are buying care-delivery capability that can be directly inserted into existing provider and payer workflows. In
practical terms, this kind of transaction shortens go-to-market time and deepens revenue opportunity without forcing
a full platform rebuild.

3. Market Access, Regulatory and Commercialization Milestones

August brought several relevant signals in patient monitoring, digital consumer health and broader software-device
commercialization.

e Sibel Health — FDA 510(k) clearance — Received FDA 510(k) clearance for its ANNE One patient-
monitoring platform. The system combines two wearable sensors with a digital platform and supports real-
time vital-sign monitoring for clinical decision-making in healthcare settings. This is one of the clearest
August examples of a monitoring platform moving beyond pilot use into a formal regulatory category tied
to provider deployment.

e FDA Digital Health Center of Excellence update — The FDA's Digital Health Center of Excellence was
updated in August, reinforcing the agency's focus on responsible and high-quality digital health innovation.
While not a company-specific milestone, it remains an important background signal for developers building
regulated software and monitoring solutions.

e FDA Digital Health Technologies for Drug Development program — The FDA's DHTs for Drug
Development initiative remained active through August, with a funding opportunity open through 20
August for projects exploring the role of digital health technologies in drug development. This is a
meaningful signal for companies operating at the intersection of digital health and clinical trials.

One caveat from the August news cycle is that a few widely recirculated items about older consumer health
clearances resurfaced in current feeds. For publication purposes, the cleanest August regulatory stories are those tied
to Sibel Health and the broader FDA digital-health infrastructure and research agenda rather than recycled historical
approvals.

4. Clinical Evidence and Product Validation

August's evidence story was less about blockbuster trial readouts and more about validation through deployment
logic and operational use cases.

e C(linical development as an Al category — Faro Al's financing is effectively a bet that clinical
development itself is becoming an Al workflow category. The company is positioning agentic Al not as a
front-end assistant but as infrastructure embedded across protocol execution and regulatory operations.

e Provider-grade monitoring validation — Sibel Health's clearance reinforces the credibility of wearable
monitoring platforms that combine hardware, software and workflow integration for provider-side
decision-making. This is more meaningful than wellness-only adoption because it implies integration into
clinical care environments.

e Execution over novelty — The market continued to reward companies that reduce real operational friction
— data fragmentation, referrals, insurance approvals, documentation and research workflow burden —
rather than those positioned primarily around Al novelty.

5. Adoption and Utilization Signals

August featured a number of adoption signals that matter strategically even when formal utilization numbers were
limited.



e Metriport customer traction — Metriport's customer list — including Amazon One Medical, Sollis
Health and Color Health — is a meaningful commercial signal because it shows the company is already
embedded with scaled care organizations rather than still proving early fit.

e Embedded specialty-care adoption — Switchboard Health's ability to fold Livara directly into existing
navigation workflows shows the market's preference for solutions that sit inside the provider, payer or
employer workflow instead of asking users to adopt entirely new care journeys.

e Sibel Health commercialization readiness — Sibel Health's prior deployments in low-resource settings
and COVID-related use cases, combined with formal FDA clearance, suggest that the company has moved
from experimentation into broader commercialization readiness.

6. Urology-Specific Developments

August's urology story was narrower than July's, but it still offered relevant developments, especially in prostate
imaging and Al-supported diagnostic workflows.

e Medical — $31.5M for prostate imaging and therapy system — Raised funding for a prostate imaging
and therapy system. Even from the limited headline signal available, this stands out because it suggests
continued investor appetite for platforms that combine imaging, intervention planning and therapy
enablement in urology rather than narrowly administrative digital-health tools.

o Al detecting prostate cancer missed by pathologists — Coverage during August highlighted how Al
analysis of routine biopsies can detect prostate cancer that pathologists may miss. The significance here is
not just improved accuracy, but the broader shift toward Al serving as a second reader or decision-support
layer inside established pathology workflows.

e Clarius Prostate Al — Clarius Prostate Al received visibility in August as an FDA-cleared Al application
for measuring prostate volume during ultrasound. This is commercially relevant because it turns handheld
or mobile ultrasound into a more standardized, workflow-friendly urology tool and supports more
consistent office-based assessment.

The broader takeaway in urology remains consistent with prior months: the most investable and commercially
plausible part of urology digital health is currently not broad consumer telehealth, but precision diagnostics, digital
pathology, imaging support and decision-support tools tied directly to prostate and bladder cancer workflows.

7. Key Takeaways for EU and US Digital Health Companies

e Infrastructure is still attractive: investors continue to back companies that reduce fragmentation in clinical
development, provider workflows and health data exchange.

e Regulatory-grade monitoring remains one of the clearest commercialization paths in digital health,
especially when paired with provider workflow integration.

e Strategic M&A is still a practical route to capability expansion, particularly in specialty care and value-
based delivery.

e Inurology, precision diagnostics, Al pathology and imaging support continue to offer the strongest signal
for value creation.

e The commercial winners remain the companies that can turn Al from a feature into an embedded, revenue-
linked operating capability.

Short Summary for Website

August 2026 was a selective but strategically important month for digital health. Funding continued to flow to
infrastructure and workflow companies rather than broad consumer-health hype, with notable rounds for Faro Al
($37.3M), Metriport ($26M), Hike Medical ($22.5M) and OmicsBank ($2.25M). The pattern was clear: investors
are rewarding companies that reduce fragmentation in care delivery, data exchange and clinical development.

M&A remained active as well. Switchboard Health acquired Livara Health and raised more than $5M to move
beyond specialty-care navigation into direct musculoskeletal care delivery. On the regulatory side, Sibel Health



received FDA 510(k) clearance for its ANNE One patient-monitoring platform, reinforcing the ongoing momentum
behind provider-grade wearable monitoring. The FDA also kept digital-health innovation high on the agenda
through updates from its Digital Health Center of Excellence and its Digital Health Technologies for Drug
Development program.

In urology, August's most relevant signals were in prostate diagnostics and imaging. Funding activity around
prostate imaging and therapy systems, continued visibility for Al tools that detect prostate cancer missed by
pathologists, and attention for Clarius Prostate Al all pointed in the same direction: the strongest value creation in
urology digital health continues to sit in precision diagnostics, imaging support and Al-enabled clinical decision-
making.

Sources

MobiHealthNews; FDA; Urology Times; industry funding coverage and company/regulatory reporting surfaced
during August 2026.
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